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Q Our CC&Rs 
limit the num-

ber of pets a home-
owner can have to a 
“reasonable” num-
ber. City law states 
a resident outside 
of an HOA can have 
up to four dogs. Our 
association man-
ager insists we have 
to abide by city law. Is that 
right? 

— F.D., San Pedro

A Per Civil Code Sec-
tion 4205, governing 

documents cannot con-
flict with state law. Unless 
your city in its ordinance 
exempts HOA residents, 
your association must, like 
any homeowner in that 
city, follow the law. The as-
sociation could adopt a 
stricter standard, but it 
cannot be less strict than 
the city, as the public law 
sets the floor below which 
associations may not go. 
Also, it is the city’s job to 
enforce ordinances, so the 
board might not have to 
become involved (except 
for a call to the animal 
control department).

Most homeowners do 
not research city ordi-
nances, so if a pet limita-
tion is important to your 
community, it is better to 
state it clearly in the gov-
erning documents. Pet 
limits are probably best 
placed in CC&Rs, so they 
are more permanent and 

cannot be changed 
from one board to 
the next.

Q Several resi-
dents used to 

take their dogs to 
an enclosed com-
mon area to play. 
The area was not 
designated for any 

specific purpose. One day 
the HOA president an-
nounced dogs would no 
longer be allowed in that 
area. The board then in-
vited residents with 
grandchildren to take ad-
vantage of that common 
area for play. Wouldn’t 
each resident who takes 
their dog to the area be 
covered through each in-
dividual homeowners in-
surance?

 — D.S., Cherry Valley

A Managing a common 
area is a basic associ-

ation responsibility, but if 
enough members want the 
area as a dog park, and the 
board will not listen, elect 
a new board. After that, 
seek membership approval 
to amend the CC&Rs, to 
preserve that area as a 
dog park. Hopefully, each 
homeowner has liabil-
ity insurance in case their 
dog bites someone. Associ-
ations should avoid state-
ments or rules directed 
only to children — that 
may violate Fair Housing 
laws unless your commu-

nity is established as an 
age-restricted association.

Q I have two service 
dogs. The board has 

received a picture of me 
and one dog, on a leash, 
standing or urinating on 
their grass. The board 
wants to label my dog a 
nuisance and fine me. The 
county ordinance says all 
owners of pets shall try 
to keep animals off prop-
erty but in the case of def-

ecation, shall immediately 
pick it up, which I do. And 
the label nuisance only ap-
plies to noise and acts of 
attacks or biting. However, 
this board seems to re-
serve the right to declare 
an animal a nuisance.

 — M.S.,  
Huntington Beach

A Most associations 
have in their CC&Rs a 

general provision banning 
community nuisances, and 

sometimes will specifically 
prohibit nuisances caused 
by pets. The fact that your 
dog is a service dog does 
not exempt it from com-
plying with the rules ap-
plying to other dogs, and 
if its activities become a 
nuisance it might become 
an “unreasonable accom-
modation” and have to go. 
However, one incident is 
not normally considered 
enough to make a dog a 
nuisance (aside from seri-

ous misbehavior such as 
biting or menacing others).

Kelly G. Richardson is 
a fellow of the College of 
Community Association 
Lawyers and senior 
partner of Richardson 
Ober PC, a California 
law firm known for 
community association 
advice. Submit potential 
column questions to 
Kelly@Richardsonober.
com. 
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Boards barking about dogs: What are the rules?

By Gary M. Singer
Sun Sentinel

Q The pool where I rent 
an apartment was 

closed for five months for 
renovations. We feel that 
our rent should be re-
duced because the use of 
the pool is part of what 
we are renting. Are we en-
titled to the discount? 
— Thomas

A Much of this answer 
will depend on the 

wording of your lease. 
However, if your lease 
reads like the typical one, 
then the answer is no, you 
would not be entitled to 
a discount in your rent in 
this situation. This is be-
cause in a typical lease 
you are renting the apart-

ment you live in and are 
being allowed to use the 
common areas as if you 
were any other condo unit 
owner.

Of course, if your lease 
specifically included the 
pool or other common ar-
eas as part of the rent 
then you might be enti-
tled to a discount. But 
since your lease most 
likely just allows you the 
use of the common ar-
eas, subject to the condo’s 
rules, you still need to pay 
your full rent.

When a rented home 
is damaged and becomes 
uninhabitable, the tenant 
does not have to pay rent 
for the period it is unus-
able. If a rental becomes 
only partially uninhabit-
able, the rent is decreased 
by the amount of market 

rent due to the damaged 
area. For example, if a 
three-bedroom home has 

a leak in one of the bed-
rooms and the room be-
comes unusable for a time 

while it is being repaired, 
the rent would be dis-
counted to an amount ap-

propriate for a two-bed-
room home.

If you had rented a sin-
gle-family home with 
a pool and the pool be-
comes unusable, the rent 
would be discounted to 
the amount appropriate 
for a similar home with-
out a pool.

All of this is, of course, 
subject to the terms of 
the lease that was signed. 
Also, these rules gener-
ally only apply to substan-
tial or long-term damage. 
So you should not expect 
a discount on your rent if 
your dishwasher goes on 
the fritz and is repaired 
the following Monday.

Gary M. Singer is an 
attorney and board-
certified as an expert in 
real estate law.
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Rent discount unlikely when apartment pool closes for months

Kelly G. 
Richardson
Columnist
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Check the CC&Rs to find out your homeowners association’s rules for pet behavior. 
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Can a tenant get the rent reduced if the pool is closed almost half a year? It’s not likely, 
since typical rental or lease agreements specify such common areas are not rented.

When it comes time to sell 
your home, you need to begin 
to look at it as a house.

One of our Realtor tricks 
is to always talk about the 

buyers’ future 
“home” when 
we are out 
showing prop-
erties and dis-
cussing the 
merits and det-
riments of dif-
ferent “home” 
options. We al-
ways call the 
sellers’ property 

a “house.”
Can you see the difference?
A home is more personal 

than a house, right?
So, by saying house, we 

are helping you begin to view 
your former home as a com-
modity to be enhanced and 
marketed to its full potential, 
regardless of how you lived in 
that house for the last decade 
and a half.

What are the easiest solu-
tions for turning your former 
home into a house that will 
help buyers fall in love? Here 
are a few thoughts …

Wallpaper
Do you have a pattern of 

old English teacups on the 
walls of your kitchen? Pink, 
mint green and ivory stripes 
with white and pink roses 
papered in the guest room? 
How about rust and navy blue 
stripes with a football border 
in the room your son grew 
up in?

Wallpaper is one of the top 
turnoffs for today’s home-

buyers. Put your ear right up 
here to the megaphone: IT 
ALL HAS TO GO! You have to 
erase the “dated” look on your 
walls to appeal to this era of 
savvy homebuyers. Strip all 
the wallpaper, regardless of 
why you bought it, how much 
it cost, how long it took to 
install and what it used to 
match. Your buyers are not 
getting your furniture, too.

Bedding
Do you have that same pat-

tern of pink, mint green and 
ivory stripes with pink roses 
adorning the guest room 
bed — bedspread, bed skirt, 
shams, pillow, and lamp-
shades? And the football quilt 
on your son’s old bed? You 
can see the megaphone com-
ing, can’t you? It all has to go.

Now, I’m not heartless. You 
can pack it up and move it 
to your new home. You just 
have to remove it from the 
buyers’ eyesight in the house 

you are trying to sell. Make 
a quick trip to Marshalls or 
SteinMart and pick up white 
bedspreads and some bright, 
colorful pillows to modern-
ize your beds. And since your 
wallpaper is down, you won’t 
be fighting with mismatched 
colors or patterns. Done deal.

Accessories
Do you have ivy grow-

ing out of a handmade clay 
pot growing up your dining 
room wall? Got some vintage 
pink floral carpets — perhaps 
meant to match the pink, 
mint green and ivory striped 
wallpaper? Or footballs hang-
ing from the room your son 
grew up in?

Here’s the megaphone. It 
all has to go.

Leslie Sargent Eskildsen is 
an agent with Realty One 
Group. She can be reached 
at 949-678-3373 or leslie@
leslieeskildsen.com.
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When selling a home, strip 
away the past to get top dollar

Leslie  
Eskildsen 
Contributing 
Columnist Dated or personal touches like wallpaper or hunting trophies can 

turn off potential homebuyers, so remove them, no matter how 
deep your attachment is. This is part of viewing the property 
unsentimentally: as an asset to sell and make money from.

For the past two weeks, 
I have pondered trends 
permeating the commer-
cial property landscape. 
We deep-dived into third-
party logistics providers 
and discussed a move out 
of California. Today’s topic 
will complete the trifecta 
of trends as we tackle the 
quest for business acquisi-
tions.

My theory: If it happens once, 
it’s an exception. Twice, it’s a 
trend. Three or more times, it’s 
an epidemic. Well, if my theory is 
true, the pace of mergers and ac-
quisitions is the business equiva-
lent of the Ebola virus!

In a typical week, I contact sev-
eral dozen small-business owners, 
folks who own and operate manu-
facturing, distribution and service 
companies. No kidding, one-quar-
ter of these companies have re-
cently sold, are in merger talks or 
are seriously considering the pur-
chase of a competitor. Wow! Con-
tact the CDC and get those vacci-
nations ready!

So what gives? Why this ram-
pant rush for the exits?

In my experience, the reasons 
are as follows.

AGE OF BUSINESS OWNERS » Let’s 
face it, we are an aging society. 
Doubt what I say? Take a look 
around your neighborhood. How 
many of your neighbors were born 
when Eisenhower was president? 
Yep.

Now, give some thought to what 
your neighbors do for a living. 
Chances are they manage their 
own company. If the heir apparent 
is not living in their basement, and 
in line to take over, these small 
business owners face a dilemma: 
How much longer should I con-

tinue to own and operate 
this company? And, is an-
other 2008 on the horizon? 
Survey says, “Fewer than 
five years,” so now is a per-
fect time to sell the business 
and watch “Jeopardy” re-
runs in your PJs.

TIME IN THE CYCLE » Much 
like activity in the commer-
cial real estate market ebbs 

and flows, the motivation for com-
pany acquisitions follows a simi-
lar pattern. Operations are valued 
based on a multiple of their earn-
ings. The greater the multiple, the 
higher the value. Profitability has 
returned, and we are seeing multi-
ples at all-time highs, which trans-
lates into much more value today 
than any time in the recent past.

CHEAP MONEY » Another factor 
that has rallied the ravenous ap-
petite for business acquisition is 
the availability of capital. These 
dollars must find a home. In gen-
eral, folks seek a domicile with the 
highest return on investment. In 
many instances, this is best accom-
plished with a company purchase.

THE IMPACT ON COMMERCIAL REAL 
ESTATE » Housing all of these op-
erations? Yessir, a suite of offices, 
an industrial building or a retail 
storefront (aka commercial real es-
tate). In every merger, acquisition 
or disposition, the buildings in 
which the operations are located 
must be analyzed, valued, consoli-
dated, leased, sold, retained or oth-
erwise accommodated.

Allen C. Buchanan is a principal 
with Lee & Associates Commercial 
Real Estate Services. He can 
be reached at 714-564-7104 or 
abuchanan@lee-associates.com
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Here’s why mergers and 
acquisitions are blowing up

Buchanan
Contributing
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